AFG BALLOON LENDING - OPPORTUNITY VEHICLES
NOVEMBER—DECEMBER 2016 RESIDUAL BOOK PERIOD
AFG Announcements
The 2016 AFG User Conference took place November 2-4 in Las Vegas, NV and it was our
biggest and best ever. The conference featured presentations on the auto industry and the
consumer market, a used car market outlook, market trends for EVs as well as direct and
indirect lending panels. We hope to see you at our 4th Annual AFG User Conference taking
place in the fall of 2017 in Nashville, TN.
AFG’s most recent feature release to AFG’s Residual Value Calculation and Payment
Quoting software took place on 9/13/16. The following new features were released at that time:
Lenders:




Manual rate entry fields have been reinstated to the customer quote screen for their use
and convenience.
You now have separate email notification lists for: lender/dealer generated quotes and
customer generated quotes.
The monthly statement process is now easier due to the addition of total counts of
quotes by ‘Executed’, ‘Invalidated’, and ‘Pending’ (unmarked). Administrators can also
filter their Monthly Statement view to show: All, Executed only, Hide Invalid, Show
Invalid, and Unmarked (pending) Quotes.

Dealers:



You can now quickly and easily display, print, and save a buyer quote on the quote
screen.
Rate markup is now displayed in a pop-up when editing the balloon or conventional
rates.

Dealers and Lenders:


You can now quickly and easily display, print, and save a buyer quote on the quote
screen.

AFG VIN DECODER
Please be advised AFG’s Balloon Lending VIN decoder is currently incorrectly decoding some
2014-2017 Jeep Cherokees as Jeep Grand Cherokees. AFG is working with Chrome (the 3 rd

party source of AFG VIN decoding) to remedy this issue as soon as possible. Until this issue is
corrected, AFG recommends you leave the VIN field empty and manually build these vehicles
using the year, make, model, and style dropdown selections on the car builder home page. The
VIN can be entered later in the quoting process on the personal information page where you
generate the AFG addendum.
Contact your account manager for more information or with questions on any of these
announcements. Contact numbers and email addresses can be found at the end of this
alert or call AFG customer service at our toll-free number: 877-354-4234.
AFG’s Dealer Inventory Download (DID) 2016 edition software
DID not only automatically calculates AFG’s residuals on participating dealers’ inventory, it also
is an instant source to identify opportunity vehicles with the best RBF payment savings on the
dealers’ lots. If your dealer is not using DID and you are interested in learning more about what
it does and how it can increase your dealership’s productivity and profitability OR, if you are
ready to move forward and give DID a “test drive”, call your AFG Account Manager today for
more information on DID and its many other benefits.
The following Pre-Owned and New Vehicle “Hot Lists” are intended to help Lenders and Dealers
identify the best AFG RBF vehicles.
Note: Loan term offerings and underwriting guidelines will vary by lender.

Pre-Owned Vehicle Opportunities
What’s on this current Pre-Owned Vehicle Hot List? During each Automotive Leasing Guide
(ALG) book cycle, there are always particularly advantageous opportunities based on the
relationship between selling price and residual value, and the NOV-DEC 2016 residual book is
no exception. A quick glance at the following examples will show there are vehicles that savvy
dealers will want to acquire as inventory and market to build traffic and generate profit.
The following pre-owned examples are approximate and meant only as a starting point. They
are based on Manheim Market Report (MMR), approximately +2,500 USD Gross Profit and no
money down. No TTL, transportation, buy fees, recon or “pack” is calculated. The calculation
for conventional financing is based on a 3% interest rate and the AFG RBF program rate is 4%.
Miles and purchase values are based on Manheim Market Report auction averages. These
examples were selected for more than their payments. These are vehicles that are available for
purchase based on auction transaction frequency as audited using MMR. Annual allowable
miles are calculated at 12,000.
NOTE: Watch your mileage bands on vehicles being considered so they don’t exceed the
maximum mileage allowed by model year on the vehicle at loan origination.
To view and download the Pre-Owned Vehicle "Hot List" as a PDF, click here.

New Vehicle Opportunities
What's selling at AFG? This list is based on ACTUAL transactions from the last two months.
Past performance does not necessarily predict future results since factory programs change
regularly.
To view and download the New Vehicle "Hot List" as a PDF, click here.

AFG's Balloon Lending Program is a “fully insured walk-away balloon” payment
program. On a 36 month “walk-away” balloon, the buyer makes 35 payments and when
the balloon payment is due the buyer can pay off the balloon through a trade-in, private
sale, refinance or simply walk away. The customer can also pay off the loan anytime
during the term of the loan with no prepayment penalty.
Please contact us if you have any questions or if there is anything we can do to
help your profit efforts.
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