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CURRENT ANNOUNCEMENTS 

 
Thanks to all lender and dealer partners, AFG just had its highest volume month in 16 years! 
This is further evidence that residual based financing continues to strengthen nationally and 
economists forecast that this trend will not slow down anytime soon!  So, if you are not 
already using AFG Balloon Lending as a product differentiator in your store to draw and retain 
new customers, now is the time to start! 
 
 

Save the Date:  Mark your calendars for the 2nd Annual AFG User Conference on Wednesday, November 18 to Friday, 
November 20 at the Omni Scottsdale Resort & Spa at Montelucia. 
 
Further details and how to register for this year's conference will be sent out in the next few weeks. 
 
New AFG Residual Value and Payment Quoting Software Enhancements:  AFG is pleased to announce the release 
of numerous new time-saving enhancements to AFG’s residual value and payment quoting software.  Here is a list of 
these enhancements: 

 A new buyer quote will be available soon.  Simply click on Generate Buyer Quote button next to the Generate 
Addendum button at the bottom of the quote Personal Information page. 

 A cool quick payment button has been added to the DID list.  Simply click on the chart icon to the right of the 
balloon payment to get a quick view of all available loan term payments for the vehicle being considered..  

 The vehicle VIN is now displayed on the DID table. 

 If there is only one dealership location, the location on the DID list is no longer displayed. 

 CUDL data aggregation: Quotes can now be sent to CUDL directly from the AFG residual value and quoting 
software.  

 Scrolling up and down on the quote screen to see all key fields has now been eliminated from the quote view by 
moving the payment table to the right side of the loan details. 

 Lender monthly invoice is now a single PDF with multiple pages for easy viewing and printing. 
 

Please don’t hesitate to contact your account manager for more information or with questions on any of these 
enhancements.  Contact numbers and email addresses can be found at the end of this alert or call AFG customer 
service.  Our toll free number is 877-354-4234. 
 

ABOUT AFG’S BALLOON LENDING PROGRAM 
 
 

Although DrivingSense is the national brand name used by AFG since 1999, many lenders offering this program have 
elected to co-brand it under different names.  Due to the variety of co-branding nationally, AFG has now adopted AFG 
Balloon Lending as a generic program reference in place of DrivingSense or any of the co-branded names listed in the 
blue panel on the right.  This list has been provided to assist you in locating the lender in your region by the co-branded 
names each lender has elected to use.   
 
AFG’s Dealer Inventory Download (DID) 2014 edition software!  DID not only automatically calculates AFG’s residuals 
on participating dealers’ inventory, it also is an instant source of identifying opportunity vehicles with the best RBF 
payment savings on the dealers’ lots.  If your dealer is not using DID and you are interested in learning more about what it 
does and how it can increase your dealership’s productivity and profitability!  OR, if you are ready to move forward and 
give DID a “test drive”, call your AFG Account Manager today for more information on DID and its many other benefits!   



 
 

 
 

 

The following Pre-Owned Opportunity “Hot List” and New Vehicle “Opportunity List” are intended to help Lenders and 
Dealers identify the best AFG RBF vehicles. Note: Loan term offerings and underwriting guidelines will vary by lender. 

 
 

PRE-OWNED VEHICLE OPPORTUNITY “HOT LIST” 
 
What’s on this current Pre-Owned Opportunity Hot List?  Great 2013 pre-owned opportunities, driven by LARGE numbers 
of a variety of factory program vehicle RETURNS and returned Hi-Line RAC units are listed below.  Available “advance” is 
SUBSTANTIAL!!!!  The 2013-2010 rental returns also present great opportunities. 
   
During each Automotive Leasing Guide (ALG) book period, there are always particularly advantageous opportunities 
based on the relationship between selling price and residual value.  This MAY-JUN book period, is no exception.  A quick 
glance at the following examples will show there are vehicles that savvy dealers will want to acquire as inventory and 
market to build traffic and generate profit.  
 
The following pre-owned examples are approximate and meant only as a starting point.  They are based on Manheim 
Market Report (MMR), approximately $2,500.00 Gross Profit and no money down.  No TTL, transportation, buy fees, 
recon or “pack” is calculated.  The calculation for conventional financing is based on a 3% interest rate and the AFG RBF 
program rate is 4%. Miles and purchase values are based on Manheim Market Report auction averages.  These 
examples were selected for more than their payments.  These are vehicles that are available for purchase based on 
auction transaction frequency as audited using MMR.  Annual allowable miles are calculated at 12,000.  NOTE: Watch 
your mileage bands on vehicles being considered so they don’t exceed the maximum mileage allowed by model year on 
the vehicle at loan origination. 
    

 



 

 

 
 

 
 



 

 
 
 



 

 
 
 

NEW VEHICLE HOT LIST  
 

What’s selling at AFG?  This list is based on ACTUAL transaction reports from the past two months.   
Past performance is no guarantee of future results since Factory programs change regularly. 

 

 
 

 



 

 
 

The AFG balloon lending program is a “fully insured walk-away balloon” payment program. On a 36 month “walk-away” 
balloon, the buyer makes 35 payments and when the balloon payment is due the buyer can pay off the balloon through a 
trade-in, private sale, refinance or simply “walk-away.”  The customer can also pay off the loan anytime during the term of 
the loan with no prepayment penalty. 
 
Please contact us if you have any questions or if there is anything we can do to help your profit efforts! 
 
Peggy McCaslin      
877-354-4234, Ext 107 
pmcaslin@autofinancialgroup.com 
 
Holly Bentley 
877-354-4234, Ext 106 
hbentley@autofinancialgroup.com 
 
Stacy Freeman 
877-354-4234, Ext. 115 
sfreeman@autofinanciagroup.com 
 
Dealer Representatives: 
 

Tom Steinbrecher – RVP Indirect Lending Strategies 
248-686-4471 (mobile) 
tomsteinbrecher@aol.com  

 
Tim Burns 
877-354-4234, Ext. 111 
tburns@autofinancialgroup.com 
 
Andrew Kaldis 
877-354-4234, Ext. 110 
akaldis@autofinancialgtoup.com 
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